
PUBLIC VERSION 

COMMONWEALTH OF KENTUCKY 
 

BEFORE THE PUBLIC SERVICE COMMISSION 
 

In the Matter of: 
 
REVIEW OF FEDERAL COMMUNICATIONS  ) 
COMMISSION’S TRIENNIAL REVIEW ORDER ) CASE NO. 
REGARDING UNBUNDLING REQUIREMENTS ) 2003-00379 
FOR INDIVIDUAL NETWORK ELEMENTS  ) 

 
RESPONSES TO BELLSOUTH’S  

FIRST SET OF INTERROGATORIES 
 
 

 Momentum Business Solutions, Inc. (hereinafter “Momentum”) submits the following 

responses to BellSouth Telecommunications, Inc.’s (hereinafter “BellSouth”) First Set of 

Interrogatories to Momentum, as follows:   

 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 1: Identify each switch owned by Momentum Business Solutions 

that Momentum Business Solutions uses to provide a qualifying 
service anywhere in Kentucky, irrespective of whether the switch 
itself is located in the state and regardless of the type of switch 
(e.g., circuit switch, packet switch, soft switch, host switch, 
remote switch.) 

 
 
Response: Subject to the following, none.  To the extent that the definitions 

of “qualifying service” and “non-qualifying service” as defined 
by BellSouth in BellSouth’s First Set of Interrogatories to 
Momentum are different than the definitions of “qualifying” and 
“non-qualifying” service as defined in 47 C.F.R. § 51.5, this 
interrogatory is vague. Specifically, 47 C.F.R. § 51.5 defines a 
“qualifying service” as “a telecommunications service that 
competes with a telecommunications service that has been 
traditionally the exclusive or primary domain of incumbent local 
exchange carriers (“ILECs”), including, but not limited to, local 
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exchange service, such as plain old telephone service (“POTS”), 
and access services, such as digital subscriber line services and 
high capacity circuits.”  “Non-qualifying services” are defined as 
services that are “not qualifying service[s].”  Id.  Subject to the 
foregoing, and without waiving any objection, Momentum will 
construe the terms contained in this interrogatory, and all other 
interrogatories, in accordance with 47 C.F.R. § 51.5 and 
applicable law and consider all traditional local and long 
distance telecommunications service as a “qualifying” service 
and all voicemail and DSL as “non-qualifying” service.   

 

 

 
Provided by: David Benck 

 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 2: For each identified response in Interrogatory No. 1, please: 

(a) provide the Common Language Location 
Identifier (“CLLI”) code of the 
switch; 

(b) provide the street address, including the city and 
state in which the switch is located; 

(c) identify the type of switch by manufacturer and 
model (e.g., Nortel DMS100); 

(d) state the total capacity of the switch by providing 
the maximum number of voice-grade equivalent 
lines the switch is capable of serving, based on 
the switch’s existing configuration and 
component parts; 

(e) state the number of voice-grade equivalent lines 
the switch is currently serving based on the 
switch’s existing configuration and component 
parts; and 

(f) provide information relating to the switch as 
contained in Telcordia’s Local Exchange 
Routing Guide (“LERG”); or, state if the switch 
is not identified in the LERG. 
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Response: 
 
 
 
 
Provided by: 

See response to Interrogatory No. 1, supra.  
 
 

 

David Benck 

 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 3: Identify any other switch not previously identified in 

Interrogatory No. 1 that Momentum Business Solutions uses to 
provide a qualifying service anywhere in Kentucky, irrespective 
of whether the switch itself is located in the State and regardless 
of the type of switch (e.g., circuit switch, packet switch, soft 
switch, host switch, remote switch.)  In answering this 
Interrogatory, do not include ILEC switches used by Momentum 
Business Solutions either on an unbundled or resale basis.   

 
Response: 
 
 
 
 
Provided by: 

Momentum incorporates by reference its response to 
Interrogatory No. 1 as if fully set forth.   

Subject to the foregoing, none.   
 
Peggy McKay 
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 4: For each switch identified in response to Interrogatory No. 3, 

please: 
(a) Identify the person that owns the switch; 
(b) Provide the Common Language Location 

Identifier (“CILLI”) code of the switch;  
(c) Provide the street address, including the city and 

state in which the switch is located; 
(d) Identify the type of switch by manufacturer and 

model (e.g., Nortel DMS100); 
(e) Describe in detail the arrangement by which you 

are making use of the switch, including stating 
whether you are leasing the switch or switching 
capacity on the switch; 

(f) Identify all documents referring or relating to the 
rates, terms and conditions of Momentum 
Business Solutions use of the switch; 

(g) Provide information relating to the switch as 
contained in Telcordia’s Local Exchange 
Routing Guide (“LERG”); or, state if the switch 
is not identified in the LERG;  

 
Response: 
 
 
 
 
 
Provided by: 

Momentum incorporates by reference its response to 
Interrogatory No. 1 as if fully set forth.   

Subject to the foregoing, none.   
 
 
Peggy McKay 
 

 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 5: Identify by name, address and CLLI code each ILEC wire center 

area, i.e., the territory served by the wire center, in which you 
provide qualifying service to any end user customers in Kentucky 
utilizing any of the switches identified in response to 
Interrogatory No. 1.  If you assert that you do cannot identify or 
do not know how to ascertain the boundaries of a wire center 
area, provide the requested information for the ILEC exchange in 
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which your end user customer is located. 
 
Response: 
 
 
 
 
 
 
 
Provided by: 
 
 
 

Momentum incorporates by reference its response to 
Interrogatory No.1 as if fully set forth.   

                                                                                                 
No switches were identified in response to Interrogatory No. 1.       
                                                                                                 
                                                                                                 
 
Peggy McKay 
 
 

 

 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 6: For each ILEC wire center area identified in the foregoing 

Interrogatory (or ILEC exchange if you do not provide the 
information by wire center area) identify the total number of 
voice-grade equivalent lines you are providing to end user 
customers in that wire center area from the switches identified in 
response to Interrogatory #1. 

 
Response: 
 
 
 
 
Provided by: 

Momentum incorporates by reference its response to 
Interrogatory No. 1 as if fully set forth.   

Subject to the foregoing, none.  
  
Peggy McKay 

 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 7: With regard to the voice grade equivalent lines identified by 

ILEC wire center area (or ILEC exchange) in response to 
Interrogatory 6, separate the lines by end user and end user 
location in the following manner: 

(a) The number of end user customers to whom you 
provide one (1) voice-grade equivalent line; 
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(b)    The number of end user customers to whom you      
provide two (2) voice grade equivalent lines;  

                (c)    The number of end user customers to whom you     
provide three (3) voice-g grade equivalent lines; 

(d) The number of end user customers to whom you 
provide four (4) voice- grade equivalent lines; 

(e) The number of end user customers to whom you 
provide five (5) voice- grade equivalent lines; 

(f) The number of end user customers to whom you 
provide six (6) voice-grade equivalent lines; 

(g) The number of end user customers to whom you 
provide seven (7) voice-grade equivalent lines; 

(h) The number of end user customers to whom you 
provide eight (8) voice-grade equivalent lines; 

(i) The number of end user customers to whom you 
provide nine (9) voice-grade equivalent lines; 

(j) The number of end user customers to whom you 
provide ten (10) voice- grade equivalent lines; 

(k) The number of end user customers to whom you 
provide eleven (11) voice-grade equivalent lines; 

(l) The number of end user customers to whom you 
provide twelve (12) voice-grade equivalent lines; 

(m) The number of end user customers to whom you 
provide more than twelve (12) voice-grade 
equivalent lines.  

  
 
Response: 
 
 
 
 

Momentum incorporates by reference its response to 
Interrogatory No. 1 as if fully set forth.   

Subject to the foregoing, none.   

 
 

Provided by: Peggy McKay     
 
 
REQUEST: 

 
BellSouth First Set of Interrogatories 

 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 8: Identify by name, address, and CLLI code each ILEC wire center 

area, i.e., the territory served by the wire center, in which you 
provide qualifying service to any end user customers in Kentucky 
utilizing any of the switches identified in response to 
Interrogatory No. 3.  If you assert that you cannot identify or do 
not know how to ascertain the boundaries of a wire center area, 

 6



PUBLIC VERSION 

provide the requested information for the ILEC exchange in 
which your end user is located. 

 
Response: 
 
 
 
 

Momentum incorporates by reference its response to 
Interrogatory No. 1 as if fully set forth.   

Subject to the foregoing, none.   

 
 

 
Provided by:                 Peggy McKay 
 
REQUEST: Bellsouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 9: For each ILEC wire center identified in the foregoing 

Interrogatory (or ILEC exchange if you do not provide the 
information by wire center area) identify the total number of 
voice-grade equivalent lines you are providing to end user 
customers in that wire center area from the switches identified in 
response to Interrogatory No. 3. 

 
Response: 
 
 

Momentum incorporates by reference its response to 
Interrogatory No. 1 as if fully set forth.   

Subject to the foregoing, none.   
 
 

 
Provided by:                Peggy McKay 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 10: With regard to the voice-grade equivalent lines identified by 

ILEC wire center area (or LEC exchange) in response to 
Interrogatory No. 9, separate the lines by end user and end user 
location in the following manner: 

(a) The number of end user customers to whom you 
provide one (1) voice-grade equivalent lines; 

(b) The number of end user customers to whom you 
provide two (2) voice-grade equivalent line; 
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(c) The number of end user customers to whom you 
provide three (3) voice- grade equivalent lines; 

(d) The number of end user customers to whom you 
provide four (4) voice- grade equivalent lines; 

(e) The number of end user customers to whom you 
provide five (5) voice- grade equivalent lines; 

(f) The number of end user customers to whom you 
provide six (6) voice-grade equivalent lines; 

(g) The number of end user customers to whom you 
provide seven (7) voice-grade equivalent lines; 

(h) The number of end user customers to whom you 
provide eight (8) voice-grade equivalent lines; 

(i) The number of end user customers to whom you 
provide nine (9) voice-grade equivalent lines; 

(j) The number of end user customers to whom you 
provide ten (10) voice- grade equivalent lines; 

(k) The number of end user customers to whom you 
provide eleven (11) voice- grade equivalent 
lines; 

(l) The number of end user customers to whom you 
provide twelve (12) voice- grade equivalent 
lines; 

(m) The number of end user customers to whom you 
provide more than twelve (12) voice-grade 
equivalent lines; 

 
Response: 
 

Momentum incorporates by reference its response to 
Interrogatory No. 1 as if fully set forth.   

Subject to the foregoing, none.   
 

Provided by:                 Peggy McKay 
 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 11: Identify by name, address, and CLLI code each ILEC wire center 

area, i.e., the territory served by the wire center, in which you 
provide qualifying service to any end user customers in Kentucky 
using an ILEC’s switch either on an unbundled or resale basis.  If 
you assert that you cannot identify or do not know how to 
ascertain the boundaries for a wire center area, provide the 
requested information for the ILEC exchange in which your end 
user customer is located. 
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Response: 
 
 
 
 
 
 
 

Momentum incorporates by reference its response to 
Interrogatory No.1 as if fully set forth.   
 
Subject to the foregoing, Momentum objects to Interrogatory No. 
11 on the grounds that, because BellSouth provides each switch 
that Momentum uses to provide service, the information sought 
by BellSouth is already in BellSouth’s possession, and possibly 
more accurate than that provided by Momentum.  
 

 
 
CITY CLLI ADDRESS 
Bowling Green BWLGKYMA 1150 State St 
Danville DAVLKYMA 216 S 4th St 
Frankfort East FRFTKYES 1007 E Main St 
Frankfort Main FRFTKYMA  
Georgetown GRTWKYMA 314 N Broadway 
Henderson HNSNKYMA 429 5th St 
Hopkinsville HPVLKYMA 1210 S Main St 
Louisville - 26th St LSVLKY26 623 S 26th St 
Louisville Anchorage LSVLKYAN 411 Evergreen Rd 
Louisville Armory Place LSVLKYAP 526 Armory Place 
Louisville Armory Place LSVLKYAP 526 Armory Place 
Louisville Beechmont LSVLKYBE 4606 S 2nd St 
Louisville Bardstown Rd LSVLKYBR 2404 Bardstown Rd 
Louisville Crestwood LSVLKYCW 6612 W Hwy 22 
Louisville Fern Creek LSVLKYFC 6801 Bardstown Rd 
Louisville Harrods Creek LSVLKYHA 7601 River Rd 
Louisville Jtown LSVLKYJT 12050 Taylorsville Rd 
Louisville Okolona LSVLKYOA 1138 Minor Ln 
Louisville Shively LSVLKYSH 2201 Auburn Dr 
Louisville Six Mile Lane LSVLKYSL 7500 Tempsclair Rd 
Louisville St. Matthews LSVLKYSM 111 Bauer Av 
Louisville Third Street LSVLKYTS 1616 Third St 
Louisville Valley Station LSVLKYVS 9501 Dixie Hwy 
Louisville Westport Rd LSVLKYWE 9100 Westport Rd 
Middlesboro MDBOKYMA 131 Amesburh Av 
Middlesboro MDBOKYMA 131 Amesburh Av 
Madisonville MDVIKYMA 305 S Main St 
Mayfield MYFDKYMA 307 S 8th St 
Oak Grove OKGVKYES 159000 Ft Campbell Blvd 
Oak Grove OKGVKYES 159000 Ft Campbell Blvd 
Owensboro Main OWBOKYMA 720 Frederica St 
Paducah Main PDCHKYMA 810 Kentucky Av 
Richmond RCMDKYMA 201 S 3rd St 
Shelbyville SHVLKYMA 316 8th St 
Winchester WNCHLYMA 222 W Lexington Av 
Allen ALLNKYMA 1 Dyer St 
Benton BNTNKYMA 101 E 13th St 
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Burgin BRGNKYMA 123 Maple St 
Bremen BRMNKYMA 51 Church St 
Bardstown BRTWKYES 105 E Muir St 
Beaver Dam BVDMKYMA 204 E 3rd St 
Cadiz CADZKYMA 200 Main St 
Clay CLAYKYMA 8961 State Rte 132 W 
Cloverport CLPTKYMA 10 Elm St 
Clinton CLTNKYES 205 W North St 
Campbellsburg CMBGKYMA 35 Clinton Ct 
Central City CNCYKYMA 304 N 2nd St 
Corbin CRBNKYMA 400 W 3rd St 
Carrollton CRTNKYMA 206 7th St 
Cythiana CYNTKYMA 207 W Pleasant St 
Drakesboro DRBOKYES 24 Paradise Rd 
Dawson Springs DWSPKYES 302 E Arcadia Av 
Eddyville EDVLKYMA 403 Cardinal Dr 
Elkton EKTNKYMA 201 W Washington St 
Elkhorn City ELCYKYES 573 Bridge St 
Eminence EMNNKYES 125 Herndon Ln 
Ensor ENSRKYMA 6865 Hwy 144 
Earlington ERTNKYMA 107 S Robinson St 
Fedscreek FDCKKYES 22095 State Hwy 194 E  
Freeburn FEBRKYMA 44063 State Hwy 194 E 
Franklin FKLNKYMA 203 N High St 
Fulton FLTNKYMA 310 E State Line St 
Fulton FLTNKYMA 310 E State Line St 
Gilbertsville GBVLKYMA 8977 US Hwy 641 N 
Greenville GNVLKYMA 341 N Main St 
Guthrie GTHRKYMA 117 E Park St 
Guthrie GTHRKYMA 117 E Park St 
Philpot - Habit HABTKYMA 3020 Hwy 142 
Hanson HANSKYMA 7375 Hanson Rd 
Hickman HCMNKYMA 300 Union St 
Harrodsburg HDBGKYMA 310 s College St 
Hartford HRFRKYMA 714 Clay St 
Harlan HRLNKYMA 516 S Main St 
 INEZBYMA  
Island ISLDKYMA 115 E Broadway 
Junction City JNCYKYMA 103 E Grubbs Ln 
Lebanon Junction LBJTKYMA 238 S Brook St 
Lagrange LGRNKYES 375 Yager Av 
Louisa LOUSKYES 319 S Clay St 
Lawrenceburg LRBGKYMA 201 E Court St 
Livermore LVMRKYMA 107 W 6th St 
Maceo MACEKYMA 10114 Hwy 405 
Marion MARNKYMA 121 N College St 
Martin MARTKYMA 3514 Hwy 122 
McDowell MCWLKYMA 3 Hwy 680 
Morganfield MGFDLYMA 311 Houston St 
Morgantown MGTWKYMA 119 S Warren St 
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Mortons Gap MRGPKYMA 116 Walnut St 
Mount Sterling MTSTKYMA 206 N Maysville St 
Neon NEONKYES 219 Main St 
Nortonville NRVLKYMA 26 S Chestnumt St 
New Haven NWHNKYMA 350 Center St 
Paris PARSKYMA 140 E 8th St 
Paducah - Info Age Park PDCHKYIP 2001 McCracken Blvd 
Paducah Lone Oak PDCHKYLO 3134 Oregon St 
Paduch - Richland PDCHKYRL 5915 Benton Rd 
Pineville PIVLKYMA 501 Tennessee Av 
Pikeville PKVLKYMA 402 2nd St 
Utica - Pleasant Ridge PLRGKYMA 3755 Hwy 764 
Paintsville PNVLKYMA 217 2nd St 
Prestonburg PRBGKYES 23 Lafferty Ln 
Princeton PRTNKYES 405 E Market St 
Providence PRVDKYMA 210 W Main St 
Russellville RLVLKYMA 350 E 5th St 
Mulbraugh- Rose Terrace RSTRKYES 730 Dixie Hwy 
Sacramento SCRMKYMA 9841 State Hwy 81 
Sebree SEBRKYMA 151 W Dixon St 
Sulphur SLPHKYMA 7491 Sulphur Rd 
Stanton SNTNKYMA 106 S Sipple St 
Springville SPFDKYMA 226 E Main St 
Simpsonville SSVLKYMA 206 Main St 
Stanford STFRKYMA 327 W Main St 
Stamping Ground STGRKYMA 140 Main St 
South Williamson SWSNKYMA 57 Goody Rd 
Virgie VIRGKYMA 35 Virgie Holw 
Whitesburg WHBGKYMA 8 N Webb Av 
Whitesville WHVLKYMA 9810 Hwy 54 
Williamsburg WLBGKYMA 296 S 3rd St 
Wallins Creek WLCKKYES 397 Connector Rd 
West Point WSPNKYMA 300 Mulberry St 
Wayland WYLDKYES 3541 Hwy 7 
Aurora AURRKYMA 17254 US Hwy 68 
Bedford BDFRKYMA 122 US Hwy 42 E 
Bagdad BGDDKYMA 4718 Bagdad Rd 
Bloomfield BLFDKYMA 117 Hill St 
Bluff Springs BLSPKYMA 12085 Ovil Rd 
Lynch Benham BNLYKYMA 433 1st St 
Bowling Green - 
Richardsville BWLGKYRV 942 Richardsville Rd 
Chaplin CHPLKYMA 5404 Lawrenceburg Rd 
Calhoun CLHNKYMA 155 W 7th St 
Canton CNTNKYMA 702 Canton Rd 
Centertown CNTWKYMA 721 Main St 
Crofton COTNKYMA 109 W Main St 
Crab Orchard CRBOKYMA 403 Cherry St 
Carlisle CRLSKYMA 215 W Chestnet St 
Corydon CYDNKYMA 309 Main St 
Dixon DIXNKYMA 38 Robert Hill Dr 
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Pleasureville EMNNKYPL 1250 Main St 
Fordsville FDVLKYMA 193 W Main St 
Ford FORDKYMA 2143 Ford-Hampton Rd 
Fredonia FRDNKYMA 510 Cassidy Av 
Ghent GHNTKYMA 23 Liberty St 
Gracey GRACKYMA 145 Main St 
Hebbardsville HBVLKYMA 16410 Hwy 351 
Hardinsburg HRBGKYES 211 S Breckenridge St 
Hawesville HWVLKYMA 125 Hawes Blvd 
Jackson JCSNKYMA 1020 College Av 
Richmond - Kirksville KKVLKYMA 107 Rosstown Rd 
Lafayette LFYTKYMA 341 N Main St 
McDaniels MCDNKYMA 27 Hwy 259N 
Millersburg MLBGKYMA 110 W 5th St 
Milton MLTNKYMA  38 Old Mill Rd 
Mt Eden MTEDKYMA 12143 Mt Eden Rd 
Nebo NEBOKYMA 8800 Nebo Rd 
Owenton OWTNKYMA 248 E Seminary St 
Pikeville Meta PKVLKYMT 8792 Meta Hwy 
Pembroke PMBRKYMA 134 S Main St 
Owensboro - Panther PNTHKYMA 7902 Hwy 81 
Perryville PRVLKYMA 204 Buckner St 
Port Royal PTRYKYMA 8173 Port Royal Rd 
Robards RBRDKYMA 1241 Clark St 
Sadieville SDVLKYMA 150 Church St 
Sharon Grove SHGVKYMA 5819 Sharon Grove Rd 
Slaughters SLGHKYMA 15370 State Rte 120 E 
Salvisa SLVSKYMA 413 Main St 
Sorgho SRGHKYMA 6349 Hwy 56 
St. Charles STCHKYMA 275 Main St 
Owensboro - Stanley STNLKYMA 7456 US Hwy 60 W 
Trenton TRENKYMA 290 5th St 
Taylorsville TYVLKYMA 407 Garrard St 
Utica   UTICKYMA 190 Hwy 140 W 
Waco WACOKYMA 134 College Hill Rd 
Waddy WDDYKYMA 2744 Waddy Rd 
West Louisville WLVLKYMA 7013 Hwy 815 
Pilot View WNCHKYPV 200 Schollsville Rd 
Warfield WRFDKYMA 1420 Hwy 40 
Willisburg WSBGKYMA 6285 Hwy 433 

 
 
Provided by:              Deepa Panjeti 
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REQUEST: 

 
 
BellSouth First Set of Interrogatories 

 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 12: For each ILEC wire center area identified in the foregoing 

Interrogatory (or ILEC exchange if you do not provide the 
information by wire center area) identify the total number of 
voice-grade equivalent lines you are providing to end user 
customers in that wire center using an ILEC’s switch either on an 
unbundled or resale basis. 

 
  
Response: 
 
 
 
 
 
 
 
 

Momentum incorporates by reference its response to 
Interrogatory No.1 as if fully set forth. 
 
Subject to the foregoing, Momentum objects to Interrogatory No. 
12 on grounds that, because BellSouth provides each switch that 
Momentum uses to provide service, the information sought by 
Interrogatory No. 12 is already within BellSouth’s possession, 
and possibly more accurate than that provided by Momentum. 
Notwithstanding, 10,071. 
 
 

 
 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 13: With regard to the voice-grade equivalent lines identified by 

ILEC wire center area (or ILEC exchange) in response to 
Interrogatory No. 12, separate the lines by end user location in the 
following manner: 

(a)    The number of end user customers to whom you  
         provide one (1) voice-grade equivalent line; 
(b) The number of end user customers to whom you 

provide two (2) voice-grade equivalent line; 
(c) The number of end user customers to whom you 

provide three (3) voice- grade equivalent lines; 
(d) The number of end user customers to whom you 

provide four (4) voice- grade equivalent lines; 
(e) The number of end user customers to whom you 
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provide five (5) voice- grade equivalent lines; 
(f) The number of end user customers to whom you 

provide six (6) voice-grade equivalent lines; 
(g) The number of end user customers to whom you 

provide seven (7) voice-grade equivalent lines; 
(h) The number of end user customers to whom you 

provide eight (8) voice-grade equivalent lines; 
(i) The number of end user customers to whom you 

provide nine (9) voice-grade equivalent lines; 
(j) The number of end user customers to whom you 

provide ten (10) voice- grade equivalent lines; 
(k) The number of end user customers to whom you 

provide eleven (11) voice-grade equivalent 
lines; 

(l) The number of end user customers to whom you 
provide twelve (12) voice-grade equivalent 
lines; 

(m) The number of end user customers to whom you 
provide more than twelve (12) voice-grade 
equivalent lines; 

 
Response: 
 
 
 
 
 
 
 
Provided by:  
 

Momentum incorporates by reference its response to 
Interrogatory No.1 as if fully set forth.   
 

Subject to the foregoing, Momentum objects, with respect to 
BellSouth’s switching, on the grounds that the information sought 
is already known to BellSouth, and possibly more accurate than 
the information provided by Momentum.  
 
Not Applicable 
 
 

 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
Interrogatory 14: Do you offer to provide or do you provide switching capacity to 

another local exchange carrier for its use in providing qualifying 
service anywhere in the nine states of the BellSouth region?  If 
the answer to this Interrogatory is in the affirmative, for each 
switch that you use or provide such switching capacity, please: 
 

(a) Provide the Common Language Location 
identifier (“CLLI”) code of the   switch; 

(b) Provide the street address, including the city and 
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state in which the switch is located; 
(c) Identify the type of switch by manufacturer and 

model (e.g., Nortel DMS 100.) 
(d) State the total capacity of the switch by 

providing the maximum number of voice-grade 
equivalent lines the switch is capable of serving, 
based on the switch’s existing configuration and 
component parts; 

(e) State the number of voice-grade equivalent lines 
the switch is currently serving, based on the 
switch’s existing configuration and component 
parts; and 

(f) Identify all documents referring to or relating to 
the rates, terms and conditions of Momentum 
Business Solutions provision of switching 
capability. 

 
Response: Specifically with respect to subpart (f), Momentum objects on the 

basis that this Interrogatory is not reasonably calculated to lead to 
the discovery of admissible evidence.   
 

Momentum incorporates by reference its response to 
Interrogatory No. 1, as if fully set forth.  Subject to the foregoing, 
and without waiving any objections, Momentum does not offer 
wholesale unbundled switching to other carriers.  
 
 
 
 
 

 
Provided by: Peggy McKay 
 
 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 15: Identify every business case in your possession, custody or 

control that evaluates, analyzes or otherwise refers or relates to 
the offering of a qualifying service using:  

(1) the Unbundled Network Element Platform (UNE-
P), (2) self-provisioning switching, (3)  switching 
obtained from a third party provider other than an 
ILEC, or (4) any combination of these items. 
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Objection: Momentum objects to this interrogatory to the extent that it is not 

reasonably calculated to lead to the discovery of admissible 
evidence. 
 
Pursuant to the Triennial Review Order, to the extent that this 
interrogatory requests specific financial, business or proprietary 
information regarding Momentum economic business model, 
Momentum objects to providing or producing any such 
information on the grounds that those requests presume that the 
market entry analysis is contingent upon Momentum’s economic 
business model instead of the hypothetical business model 
contemplated by the Triennial Review Order.  The Triennial 
Review Order explicitly contemplates that in considering 
whether a competing carrier economically can compete in a 
given market without access to a particular unbundled network 
element, the Commission must consider the likely revenues and 
costs associated with the given market based on the most 
efficient business model for entry rather than to a particular 
carrier’s business model.  TRO at ¶ 326.  In particular, the FCC 
stated: 

In considering whether a competing carrier 
could economically serve the market without 
access to the incumbent’s switch, the state 
commission must also consider the likely 
revenues and costs associated with local 
exchange mass market service . . . The analysis 
must be based on the most efficient business 
model for entry rather than to any particular 
carrier’s business model.  

 
Id. [Emphasis Added] Additionally, with respect to economic 
entry, in ¶ 517, the FCC stated that “. . . [t]he analysis must be 
based on the most efficient business model for entry rather than 
to any particular carrier’s business model.”  Furthermore, in 
Footnote 1579 of Paragraph 517, the FCC clarified that “. . . 
[s]tate commissions should not focus on whether competitors 
operate under a cost disadvantage.  State commissions should 
determine if entry is economic by conducting a business case 
analysis for an efficient entry.” [emphasis added] 

In addition to these statements, the FCC also made numerous 
other references to the operations and business plans of an 
efficient competitor, specifically rejecting a review of a particular 
carrier’s business plans or related financial information.  See, ¶ 
84, Footnote 275 (“Once the UNE market is properly defined, 
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impairment should be tested by asking whether a reasonable 
efficient CLEC retains the ability to compete even without access 
to the UNE.”) (citing BellSouth Reply, Attach 2, Declaration of 
Howard A. Shelanski at ¶2(emphasis added)).  See also, TRO at 
¶115; ¶469; ¶485, Footnote 1509; ¶517, Footnote 1579; ¶519, 
Footnote 1585; ¶520, Footnotes 1588 and 1589; ¶581, and 
Footnote 1788.1   
 
Accordingly, the FCC’s TRO specifically contemplates the 
consideration of financial and related information of an efficient 
“model” competitor and not that of Momentum or any other 
particular competitor.  As a result, discovery of Momentum 
financial information or business plans will not lead to the 
discovery of admissible evidence in this proceeding. 
 
 

Provided by:                 Not Applicable 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 16: Identify any documents that you have provided to any of your 

employees or agents, or to any financial analyst, bank or other 
financial institution, shareholder or any other person that 
describes, presents, evaluates or otherwise discusses in whole or 
part, how you intend to offer or provide local exchange service, 
including but not limited to such things as the markets in which 
you either do participate or intend to participate, the costs of 
providing such service, the market share you anticipate obtaining 
in each market, the time horizon over which you anticipate 
obtaining such market share, and the average revenues you expect 
per customer. 

 
Objection: Momentum objects to Interrogatory No. 16 on the grounds it 

seeks information that is irrelevant to the issues in this case, and 
is not reasonably calculated to lead to the discovery of admissible 
evidence, inasmuch as the FCC has determined in the Triennial 
Review Order that the impairment analysis to be conducted by 
the Kentucky Public Service Commission not to be based on 
individual carriers business models.  Momentum further objects 
on the grounds the interrogatory seeks discovery of proprietary 
and confidential business information.  
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Provided by: Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 17: If not identified in response to a prior Interrogatory, identify 

every document in your possession, custody, or control referring 
or relating to the financial viability of self-provisioning switching 
in your providing qualifying services to end user customers. 

 
Objection Momentum objects to the request for all documents on the 

grounds that such request would be overbroad and unduly 
burdensome.  Momentum also objects on the grounds that the 
request seeks confidential and proprietary business information. 
 
 

Provided by:   Not Applicable 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 18: Do you have switches that are technically capable of providing, 

but are not presently being used to provide, a qualifying service 
in Kentucky?  If the answer to this interrogatory is in the 
affirmative, please: 

(a) Provide the Common Language Location 
Identifier (“CLLI”) code of the switch; 

(b) Provide the street address, including the city and 
state in which the switch is located; 

(c) Identify the type of switch by manufacturer and 
model (e.g., Nortel DMS100); 

(d) State the total capacity of the switch by 
providing the maximum number of voice-grade 
equivalent lines the switch is capable of serving, 
based on the switch’s existing configuration and 
component parts; 

(e) State the number of voice-grade equivalent lines 
the switch is currently serving, based on the 
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switch’s existing configuration and component 
parts; and 

(f) Identify any documents in your possession, 
custody or control that discuss, evaluate, 
analyze or otherwise refer or relate to whether 
those switches could be used to provide a 
qualifying service in Kentucky. 

 
Response:  
 
 
 
 
 
 
 
 
 
 
 
Provided by:  

Momentum incorporates by reference its response to 
Interrogatory No. 1 as if fully set forth.   

Subject to the foregoing, no.   

 

   

 

 

Peggy McKay 
 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 19: Identify each MSA in Kentucky where you are currently offering 

a qualifying service without regard to whether you are offering 
the service using your own facilities, UNE-P, resale or in some 
other fashion. 

 
Momentum is currently offering qualifying services in Kentucky as 
follows:   

CITY CLLI ADDRESS 
Bedford BDFRKYMA 122 US Hwy 42 E 
Bluff Springs BLSPKYMA 12085 Ovil Rd 
Cadiz CADZKYMA 200 Main St 
Corydon CYDNKYMA 309 Main St 
Crofton COTNKYMA 109 W Main St 
Dawson Springs DWSPKYES 302 E Arcadia Av 
Ensor ENSRKYMA 6865 Hwy 144 
Ford FORDKYMA 2143 Ford-Hampton Rd 
Frankfort East FRFTKYES 1007 E Main St 
Georgetown GRTWKYMA 314 N Broadway 
Gracey GRACKYMA 145 Main St 
Guthrie GTHRKYMA 117 E Park St 
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Guthrie GTHRKYMA 117 E Park St 
Guthrie GTHRKYMA 117 E Park St 
Hebbardsville HBVLKYMA 16410 Hwy 351 
Henderson HNSNKYMA 429 5th St 
Hopkinsville HPVLKYMA 1210 S Main St 
Lafayette LFYTKYMA 341 N Main St 
Lagrange LGRNKYES 375 Yager Av 
Lebanon Junction LBJTKYMA 238 S Brook St 
Louisville - 26th St LSVLKY26 623 S 26th St 
Louisville Anchorage LSVLKYAN 411 Evergreen Rd 
Louisville Armory Place LSVLKYAP 526 Armory Place 
Louisville Armory Place LSVLKYAP 526 Armory Place 
Louisville Bardstown Rd LSVLKYBR 2404 Bardstown Rd 
Louisville Beechmont LSVLKYBE 4606 S 2nd St 
Louisville Crestwood LSVLKYCW 6612 W Hwy 22 
Louisville Fern Creek LSVLKYFC 6801 Bardstown Rd 
Louisville Harrods Creek LSVLKYHA 7601 River Rd 
Louisville Jtown LSVLKYJT 12050 Taylorsville Rd 
Louisville Okolona LSVLKYOA 1138 Minor Ln 
Louisville Shively LSVLKYSH 2201 Auburn Dr 
Louisville Six Mile Lane LSVLKYSL 7500 Tempsclair Rd 
Louisville St. Matthews LSVLKYSM 111 Bauer Av 
Louisville Third Street LSVLKYTS 1616 Third St 
Louisville Valley Station LSVLKYVS 9501 Dixie Hwy 
Louisville Westport Rd LSVLKYWE 9100 Westport Rd 
Lynch Benham BNLYKYMA 433 1st St 
Maceo MACEKYMA 10114 Hwy 405 
Middlesboro MDBOKYMA 131 Amesburh Av 
Millersburg MLBGKYMA 110 W 5th St 
Mulbraugh- Rose Terrace RSTRKYES 730 Dixie Hwy 
Nortonville NRVLKYMA 26 S Chestnumt St 
Oak Grove OKGVKYES 159000 Ft Campbell Blvd 
Oak Grove OKGVKYES 159000 Ft Campbell Blvd 
Owensboro - Panther PNTHKYMA 7902 Hwy 81 
Owensboro - Stanley STNLKYMA 7456 US Hwy 60 W 
Owensboro Main OWBOKYMA 720 Frederica St 
Paris PARSKYMA 140 E 8th St 
Pembroke PMBRKYMA 134 S Main St 
Philpot - Habit HABTKYMA 3020 Hwy 142 
Pilot View WNCHKYPV 200 Schollsville Rd 
Richmond RCMDKYMA 201 S 3rd St 
Richmond - Kirksville KKVLKYMA 107 Rosstown Rd 
Robards RBRDKYMA 1241 Clark St 
Sadieville SDVLKYMA 150 Church St 
Sorgho SRGHKYMA 6349 Hwy 56 
Springville SPFDKYMA 226 E Main St 
Stamping Ground STGRKYMA 140 Main St 
Trenton TRENKYMA 290 5th St 
Utica   UTICKYMA 190 Hwy 140 W 
Utica - Pleasant Ridge PLRGKYMA 3755 Hwy 764 
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Waco WACOKYMA 134 College Hill Rd 
West Louisville WLVLKYMA 7013 Hwy 815 
West Point WSPNKYMA 300 Mulberry St 
Whitesville WHVLKYMA 9810 Hwy 54 
Winchester WNCHLYMA 222 W Lexington Av 

 

 
 
Provided by:               Deepa Panjeti 
 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 20: If you are offering a qualifying service outside of the MSAs 

identified in response to Interrogatory 19, identify those 
geographic areas either by describing those areas in words or by 
providing maps depicting those areas in which you offer such 
service, without regard to whether you are offering the service 
using your own facilities, UNE-P, or resale. 

 
Response:                    

CITY CLLI ADDRESS 
Allen ALLNKYMA 1 Dyer St 
Aurora AURRKYMA 17254 US Hwy 68
Bagdad BGDDKYMA 4718 Bagdad Rd
Bardstown BRTWKYES 105 E Muir St 
Beaver Dam BVDMKYMA 204 E 3rd St 
Benton BNTNKYMA 101 E 13th St 
Bloomfield BLFDKYMA 117 Hill St 
Bowling Green BWLGKYMA 1150 State St 
Bowling Green - BWLGKYRV 942 Richardsville
Bremen BRMNKYMA 51 Church St 
Burgin BRGNKYMA 123 Maple St 
Calhoun CLHNKYMA 155 W 7th St 
Campbellsburg CMBGKYMA 35 Clinton Ct 
Canton CNTNKYMA 702 Canton Rd 
Carlisle CRLSKYMA 215 W Chestnet S
Carrollton CRTNKYMA 206 7th St 
Centertown CNTWKYMA 721 Main St 
Central City CNCYKYMA 304 N 2nd St 
Chaplin CHPLKYMA 5404 Lawrencebu
Clay CLAYKYMA 8961 State Rte 13
Clinton CLTNKYES 205 W North St 
Cloverport CLPTKYMA 10 Elm St 
Corbin CRBNKYMA 400 W 3rd St 
Crab Orchard CRBOKYMA 403 Cherry St
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Crab Orchard CRBOKYMA 403 Cherry St 
Cythiana CYNTKYMA 207 W Pleasant S
Danville DAVLKYMA 216 S 4th St 
Dixon DIXNKYMA 38 Robert Hill Dr
Drakesboro DRBOKYES 24 Paradise Rd 
Earlington ERTNKYMA 107 S Robinson S
Eddyville EDVLKYMA 403 Cardinal Dr 
Elkhorn City ELCYKYES 573 Bridge St 
Elkton EKTNKYMA 201 W Washingto
Eminence EMNNKYES 125 Herndon Ln
Fedscreek FDCKKYES 22095 State Hwy
Fordsville FDVLKYMA 193 W Main St 
Frankfort Main FRFTKYMA  
Franklin FKLNKYMA 203 N High St 
Fredonia FRDNKYMA 510 Cassidy Av 
Freeburn FEBRKYMA 44063 State Hwy
Fulton FLTNKYMA 310 E State Line 
Ghent GHNTKYMA 23 Liberty St 
Gilbertsville GBVLKYMA 8977 US Hwy 64
Greenville GNVLKYMA 341 N Main St 
Hanson HANSKYMA 7375 Hanson Rd
Hardinsburg HRBGKYES 211 S Breckenrid
Harlan HRLNKYMA 516 S Main St 
Harrodsburg HDBGKYMA 310 s College St
Hartford HRFRKYMA 714 Clay St 
Hawesville HWVLKYMA 125 Hawes Blvd
Hickman HCMNKYMA 300 Union St 
Island ISLDKYMA 115 E Broadway
Jackson JCSNKYMA 1020 College Av
Junction City JNCYKYMA 103 E Grubbs Ln
Lawrenceburg LRBGKYMA 201 E Court St 
Livermore LVMRKYMA 107 W 6th St 
Louisa LOUSKYES 319 S Clay St 
Madisonville MDVIKYMA 305 S Main St 
Marion MARNKYMA 121 N College St
Martin MARTKYMA 3514 Hwy 122 
Mayfield MYFDKYMA 307 S 8th St 
McDaniels MCDNKYMA 27 Hwy 259N 
McDowell MCWLKYMA 3 Hwy 680 
Middlesboro MDBOKYMA 131 Amesburh Av
Milton MLTNKYMA  38 Old Mill Rd 
Morganfield MGFDLYMA 311 Houston St 
Morgantown MGTWKYMA 119 S Warren St
Mortons Gap MRGPKYMA 116 Walnut St 
Mount Sterling MTSTKYMA 206 N Maysville S
Mt Eden MTEDKYMA 12143 Mt Eden R
Nebo NEBOKYMA 8800 Nebo Rd 
Neon NEONKYES 219 Main St 
New Haven NWHNKYMA 350 Center St 
Owenton OWTNKYMA 248 E Seminary S
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Paducah - Info Age Park PDCHKYIP 2001 McCracken Blvd 
Paducah Lone Oak PDCHKYLO 3134 Oregon St 
Paducah Main PDCHKYMA 810 Kentucky Av 
Paduch - Richland PDCHKYRL 5915 Benton Rd 
Paintsville PNVLKYMA 217 2nd St 
Perryville PRVLKYMA 204 Buckner St 
Pikeville PKVLKYMA 402 2nd St 
Pikeville Meta PKVLKYMT 8792 Meta Hwy 
Pineville PIVLKYMA 501 Tennessee Av 
Pleasureville EMNNKYPL 1250 Main St 
Port Royal PTRYKYMA 8173 Port Royal Rd 
Prestonburg PRBGKYES 23 Lafferty Ln 
Princeton PRTNKYES 405 E Market St 
Providence PRVDKYMA 210 W Main St 
Russellville RLVLKYMA 350 E 5th St 
Sacramento SCRMKYMA 9841 State Hwy 81 
Salvisa SLVSKYMA 413 Main St 
Sebree SEBRKYMA 151 W Dixon St 
Sharon Grove SHGVKYMA 5819 Sharon Grove Rd 
Shelbyville SHVLKYMA 316 8th St 
Simpsonville SSVLKYMA 206 Main St 
Slaughters SLGHKYMA 15370 State Rte 120 E 
South Williamson SWSNKYMA 57 Goody Rd 
St. Charles STCHKYMA 275 Main St 
Stanford STFRKYMA 327 W Main St 
Stanton SNTNKYMA 106 S Sipple St 
Sulphur SLPHKYMA 7491 Sulphur Rd 
Taylorsville TYVLKYMA 407 Garrard St 
Virgie VIRGKYMA 35 Virgie Holw 
Waddy WDDYKYMA 2744 Waddy Rd 
Wallins Creek WLCKKYES 397 Connector Rd 
Warfield WRFDKYMA 1420 Hwy 40 
Wayland WYLDKYES 3541 Hwy 7 
Whitesburg WHBGKYMA 8 N Webb Av 
Williamsburg WLBGKYMA 296 S 3rd St 
W ilisurg WSBGKYMA 6285 Hwy 433  

 
 
 
Provided by:               Deepa Panjeti 
 
 
 
 
 
 
 
 
 

 23



PUBLIC VERSION 

 
 
 
 
 
 
 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 21: Describe with particularity the qualifying services that you offer 

in the geographic areas described in response to Interrogatories 
19 and 20, including the rates, terms, and conditions under which 
such services are offered.  If the qualifying services you offer in 
those areas vary by area, provide a separate statement of services 
offered and the rates, terms, and conditions for such services in 
each area.  If this information is contained on a publicly available 
web site that clearly identifies the geographic areas and identifies 
the relevant rates, terms and conditions for such areas, it will be a 
sufficient answer to identify the web site.  It will not be a 
sufficient response if the web site requires the provision of a 
telephone number or series of telephone numbers in order to 
identify the geographic area in which you provide such service, or 
the rates, terms, and conditions upon which such service is 
provided. 

 
Response: 
 
 
 
 
 
 
 

Momentum incorporates its response to Interrogatory No. 1.  
Subject to the foregoing, qualifying services offered by 
Momentum “including the rates, terms, and conditions under 
which services are offered” can be found in Momentum publicly 
available tariffs on file with the Kentucky Public Service 
Commission.   
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 22: Identify each MSA in Kentucky where you are currently offering 

a non-qualifying service without regard to whether you are 
offering the service using your own facilities, UNE-P, or resale, 
or in some other fashion. 

 
Response:  
CITY CLLI ADDRESS  
Frankfort East FRFTKYES 1007 E Main St  
Georgetown GRTWKYMA 314 N Broadway  
Guthrie GTHRKYMA 117 E Park St  
Guthrie GTHRKYMA 117 E Park St  
Henderson HNSNKYMA 429 5th St  
Hopkinsville HPVLKYMA 1210 S Main St  
Lagrange LGRNKYES 375 Yager Av  
Louisville - 26th St LSVLKY26 623 S 26th St  
Louisville Anchorage LSVLKYAN 411 Evergreen Rd  
Louisville Armory 
Place LSVLKYAP 526 Armory Place  
Louisville Beechmont LSVLKYBE 4606 S 2nd St  
Louisville Bardstown 
Rd LSVLKYBR 2404 Bardstown Rd  
Louisville Crestwood LSVLKYCW 6612 W Hwy 22  
Louisville Fern Creek LSVLKYFC 6801 Bardstown Rd  
Louisville Harrods 
Creek LSVLKYHA 7601 River Rd  
Louisville Jtown LSVLKYJT 12050 Taylorsville Rd  
Louisville Okolona LSVLKYOA 1138 Minor Ln  
Louisville Shively LSVLKYSH 2201 Auburn Dr  
Louisville Six Mile 
Lane LSVLKYSL 7500 Tempsclair Rd  
Louisville St. 
Matthews LSVLKYSM 111 Bauer Av  
Louisville Third Street LSVLKYTS 1616 Third St  
Louisville Valley 
Station LSVLKYVS 9501 Dixie Hwy  
Louisville Westport Rd LSVLKYWE 9100 Westport Rd  

Oak Grove OKGVKYES 
159000 Ft Campbell 
Blvd  

Owensboro Main OWBOKYMA 720 Frederica St  
Richmond RCMDKYMA 201 S 3rd St  
Simpsonville SSVLKYMA 206 Main St  

 

Provided by:                 Deepa Panjeti 
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 23: If you offer a non-qualifying service outside of the MSAs 

identified in response to Interrogatory 22, identify those 
geographic areas ether by describing those areas in words or by 
providing maps depicting the geographic areas in which you offer 
such service, without regard to whether you are offering the 
service using your own facilities, UNE-P, resale or in some other 
fashion.  

 
Response: Momentum incorporates by reference its response to 

Interrogatory No. 1 as if fully set forth.   

CITY CLLI ADDRESS 
Bardstown BRTWKYES 105 E Muir St 
Bowling Green BWLGKYMA 1150 State St 
Central City CNCYKYMA 304 N 2nd St 
Danville DAVLKYMA 216 S 4th St 
Earlington ERTNKYMA 107 S Robinson St 
Frankfort Main FRFTKYMA  
Harrodsburg HDBGKYMA 310 s College St 
Lawrenceburg LRBGKYMA 201 E Court St 
Madisonville MDVIKYMA 305 S Main St 
Mayfield MYFDKYMA 307 S 8th St 
Nebo NEBOKYMA 8800 Nebo Rd 
Paducah Lone Oak PDCHKYLO 3134 Oregon St 
Paducah Main PDCHKYMA 810 Kentucky Av 
Paduch - Richland PDCHKYRL 5915 Benton Rd 
Pikeville PKVLKYMA 402 2nd St 
Paintsville PNVLKYMA 217 2nd St 
Russellville RLVLKYMA 350 E 5th St 
Mulbraugh- Rose 
Terrace RSTRKYES 730 Dixie Hwy 
Shelbyville SHVLKYMA 316 8th St 
 

 
 

Provided by:                Deepa Panjeti 
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 24: Describe with particularity the non-qualifying services that you 

offer in the geographic areas described in response to 
Interrogatories 22 and 23, including the rates, terms, and 
conditions under which such services are offered.  If the non-
qualifying services you offer in those areas vary by area, provide 
a separate statement of services offered and the rates, terms, and 
conditions for such services in each area.  If this information is 
contained on a publicly available web site that clearly identifies 
the geographic areas and identifies the relevant rates, terms and 
conditions for such areas, it will be a sufficient answer to identify 
the web site.  It will not be a sufficient response if the web site 
requires the provision of a telephone number or series of 
telephone numbers in order to identify the geographic area in 
which you provide such service, or the rates, terms, and 
conditions upon which such service is provided. 

 
Response: Momentum incorporates its responses to Interrogatory No. 1, as if 

fully set forth herein.  Given the vague and indefinite definition 
of non-qualifying services, Momentum cannot provide a 
description of all of the non-qualifying services it offers.   

 

 
 

Provided by:               Not Applicable 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 25: Please state the total number of end user customers in the State of 

Kentucky to whom you only provide qualifying service. 
 
 
Response: 
 
 
 

Momentum incorporates its responses to interrogatory No. 1.  
Subject to the foregoing, 9,145. 
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Provided by:                Heather Bruner, Deepa Panjeti 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 26: For those end user customers to whom you provide qualifying 

service in the state of Kentucky, please state the average monthly 
revenues you receive from each end-user customer. 

 
 
Objection: Momentum incorporates by reference its response to 

Interrogatory No. 1 as if fully set forth.  Further, Momentum 
incorporates its objection to Interrogatory No. 15, supra and 
reiterates that the FCC’s TRO specifically contemplates the 
consideration of financial and related information of an efficient 
“model” competitor and not that of Momentum or any other 
particular competitor.  As a result, discovery of Momentum 
financial information or business plans will not lead to the 
discovery of admissible evidence in this proceeding. 
Notwithstanding, approximately $50.00. 

 

 

 

Provided by:                Scott Heald 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 27: For those end user customers to whom you only provide 

qualifying service in the State of Kentucky, please state the 
average number of lines that you provide each such end user 
customer. 

 
 
Response: Momentum incorporates by reference its response to 

Interrogatory No. 1 as if fully set forth.  Subject to the foregoing, 
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and without waiving any objection, Momentum objects to 
Interrogatory No. 27 on the grounds it requests confidential and 
proprietary business information. Further, Momentum objects 
because the Interrogatory is ambiguous and unclear.  Momentum 
interprets the Interrogatory to refer to an aggregate number. If so, 
and notwithstanding any other objections, 1.6. If BellSouth 
intends to require Momentum to calculate average lines for each 
customer, then Momentum objects on the grounds that the request 
is unduly burdensome and oppressive, and goes beyond any 
legitimate discovery need.  Momentum also objects on the 
grounds it seeks information that is irrelevant to the issues in this 
case and is not reasonably calculated to lead to the discovery of 
admissible evidence, given the FCC’s ruling in the Triennial 
Review Order that the impairment analysis is not to be based on 
individual carriers’ business models.   
 

 

 

 
 

Provided by:                Scott Heald 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 28: Please state the total number of end user customers in the State of 

Kentucky to whom you provide only non-qualifying service. 
 
 
Response: Momentum incorporates by reference its response to 

Interrogatory No. 1 as if fully set forth herein.  Subject to the 
foregoing, and without waiving any objection, 0. 

 

 

 
 

Provided by:                Heather Bruner, Deepa Panjeti 
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 29: For those end user customers to whom you only provide non-

qualifying service in the State of Kentucky, please state the 
average monthly revenues you receive from each such customer. 

 
 
Objection: Momentum incorporates by reference its response to 

Interrogatory No. 1 as if fully set forth.  Further, Momentum 
incorporates its responses to Interrogatory No. 15, supra and 
reiterates that the FCC’s TRO specifically contemplates the 
consideration of financial and related information of an efficient 
“model” competitor and not that of Momentum or any other 
particular competitor.  As a result, discovery of Momentum 
financial information or business plans will not lead to the 
discovery of admissible evidence in this proceeding. 
Notwithstanding, see response to Interrogatory 28. 

 

 
 

Provided by:                Scott Heald 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 30: Please state the total number of end user customers in the State of 

Kentucky to whom you provide both qualifying and non-
qualifying service. 

 
 
Response: Momentum incorporates by reference its response to 

Interrogatory No.1 as if fully set forth.  Subject to the foregoing, 
and without waiving any objection, 10,071. 

 

Provided by:                  Heather Bruner, Deepa Panjeti 
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 31: For those end user customers to whom you provide qualifying 

and non-qualifying service in the State of Kentucky, please state 
the average monthly revenues you receive from each such end 
user customer 

 
 
Objection: Momentum incorporates by reference its response to 

Interrogatory No. 1 as if fully set forth.  Momentum incorporates 
its responses to Interrogatory No 15, supra and reiterates that the 
FCC’s TRO specifically contemplates the consideration of 
financial and related information of an efficient “model” 
competitor and not that of Momentum or any other particular 
competitor.  As a result, discovery of Momentum financial 
information or business plans will not lead to the discovery of 
admissible evidence in this proceeding. Notwithstanding, 
approximately $55.00. 

 

 

Provided by:                Scott Heald 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 32: For those end user customers to whom you provide qualifying 

and non-qualifying service in the State of Kentucky, please state 
the average number of lines that you provide each customer. 

 
 
Response: Momentum incorporates by reference its response to 

Interrogatory No. 1 as if fully set forth.  Momentum has no 
information responsive to this request.  
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Provided by:                Not Applicable 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 33: Please provide a breakdown of the total number of end user 

customers served by Momentum Business Solutions in Kentucky 
by class or type of end user customers (e.g., residential 
customers, small business customers, mass market customers, 
enterprise customers, or whatever type of classification that you 
use to classify your customers.  For each such classification, 
and/or if you provide another type of classification, define and 
describe with specificity that classification so that it can be 
determined what kinds of customers you have in each 
classification.) 

 
 
Response: Momentum objects to Interrogatory No. 33 on the grounds it 

request confidential and proprietary information.  Momentum 
also objects on the grounds it seeks information that is irrelevant 
to the issues in this case and is not reasonably calculated to lead 
to the discovery of admissible evidence, given the FCC’s ruling 
in the Triennial Review Order that the impairment analysis is not 
to be based on individual carriers’ business models.  
 

 

 

 
Provided by:                Not Applicable 
 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 34: For each class or type of end user customer referenced in 

Interrogatory No. 33, please state the average acquisition cost for 
each such end user class or type.  Please provide this information 
for each month from January 2000 to the present. 

 
 
Objection: Momentum incorporates its responses to Interrogatory #15, supra 
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and reiterates that the FCC’s TRO specifically contemplates the 
consideration of financial and related information of an efficient 
“model” competitor and not that of Momentum or any other 
particular competitor.  As a result, discovery of Momentum 
financial information or business plans will not lead to the 
discovery of admissible evidence in this proceeding.   

Furthermore, the TRO specifically mentions that one 
consideration of the economic impairment analysis is the 
potential cost of market entry to the hypothetical “efficient 
entrant,” including the cost of customer acquisitions.  See, TRO 
at ¶520. Accordingly, the “average acquisition cost” to 
Momentum specifically for a particular user class or type is not 
relevant or reasonably calculated to lead to the discovery of 
admissible evidence. Notwithstanding, and provided in 
approximation: 

4/2002--$135 
5/2/2002--$175 
6/2002--$166 
7/2002--$160 
8/2002--$160 
9/2002--$157 
10/2002--$215 
11/2002--$303 
12/2002--$275 
1/2003--$264 
2/2003--$181 
3/2003--$140 
4/2003—$112 
5/2003--$84 
6/2003—$76 
7/2003--$91 
8/2003--$78 
9/2003--$101 

 
 
Provided by:          Scott Heald
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 35: For each class or type of end user customer referenced in 

Interrogatory No. 33, please state the typical churn rate for each 
such end user class or type.  Please provide this information for 
each month from January 2000 to the present. 

 
 
Objection: Momentum incorporates its responses to Interrogatory No 15, 

supra and reiterates that the FCC’s TRO specifically 
contemplates the consideration of financial and related 
information of an efficient “model” competitor and not that of 
Momentum or any other particular competitor.  Furthermore, it 
should be noted that the TRO specifically mentions that one 
consideration of the economic impairment analysis is the 
potential “impact of churn on the cost of customer acquisitions” 
for the hypothetical “efficient entrant”.  Accordingly, Momentum 
“typical churn rate” for a particular user class or type is not 
relevant or reasonably calculated to lead to the discovery of 
admissible evidence.  See, TRO at ¶520. Notwithstanding, and 
provided in approximation only: 

4/2002—4.8% 
5/2/2002—6.9% 
6/2002—6.3% 
7/2002—7.7%% 
8/2002—6.6% 
9/2002—8.9% 
10/2002—7.1% 
11/2002—7.1% 
12/2002—4.5% 
1/2003—4.9% 
2/2003—4.7% 
3/2003—4.5% 
4/2003—4.3% 
5/2003—5.9% 
6/2003—6.5% 
7/2003—8.4% 
8/2003—7.4% 
9/2003—8.7% 

 
Provided by:                Scott Heald 
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 36: For each class or type of end user customer referenced in 

Interrogatory No. 33, please state the share of the local exchange 
market that you have obtained.  Please provide this information 
from January 2000 to the present. 

 
 
Response: Momentum, like BellSouth, relies on industry publications 

assessing “market shares.”  Upon information and belief, 
BellSouth has possession, custody, or control of those same 
industry publications. Notwithstanding, Momentum believes it 
has obtained less than 1% of the local exchange market. 
 
 

 

Provided by:                Scott Heald 
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 37: Identify any documents in your possession, custody or control 

that evaluate, discuss or otherwise refer or relate to your 
cumulative market share of the local exchange market in 
Kentucky. 

 
 
Response: Momentum, like BellSouth, relies on industry publications 

assessing “market shares.”  Upon information and belief, 
BellSouth has possession, custody, or control of those same 
industry publications.   

 

 
Provided by:               Peggy McKay 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 38: Identify any documents in your possession, custody or control 

that evaluate or otherwise refer or relate to any projections that 
you have made regarding your cumulative market share growth in 
the local exchange market in Kentucky. 

 
 
Response: Momentum incorporates its objection to Interrogatory No. 15, 

supra. 

 

 
Provided by:                Not Applicable 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 39: Describe how the marketing organization that is responsible for 

marketing qualifying service in Kentucky is organized, including 
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the organization’s structure, size in terms of full-time or 
equivalent employees, including contract and temporary 
employees, and the physical work locations for such employees.  
In answering this Interrogatory, please state whether you utilize 
authorized sales representatives in your marketing effort in 
Kentucky, and, if so, describe with particularity the nature, 
extent, and rates, terms, and conditions of such use. 

 
 
Response: Momentum incorporates its objection to Interrogatory No. 15, 

supra.   

 

 
Provided by:                Not Applicable 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 40: How do you determine whether you will serve an individual 

customer’s location with multiple DS0s or whether you are going 
to use a DS1 or larger transmission system?  Provide a detailed 
description of the analysis you would undertake to resolve this 
issue, and identify the factors you would consider in making this 
type of decision. 

 
 
Response: Momentum incorporates its objection to Interrogatory No. 15, 

supra.  The key factor in this decision is what the customer wants 
and needs for their communication services.  If a customer has 
multiple DS0s and wants to convert the service as is, regardless 
of the number of DS0s that would be our preference.  If a 
customer wants to make changes and requests a DS1 service, we 
would provide a DS1.  We do not provide local service higher 
than the DS1 bandwidth. 

 
 

Provided by:                Peggy McKay 
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 41: Is there a typical or average number of DSOs at which you would 

choose to serve a particular customer with a DS1 or larger 
transmission system? All other things being equal?  If so, please 
describe that typical or average number and explain how that 
number was derived. 

 
 
Response: Momentum incorporates its objection to Interrogatory No. 15, 

supra.  The choice to service a customer with a DS1 rather than 
multiple DS0s would be the customer’s choice.   
 
 
 

 

Provided by:              Peggy McKay 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 42: What additional equipment, if any, would be required (on the 

customer’s side of the demarcation point rather than on the 
network side pf the demarcation point) to provide service to a 
customer with a DS1 rather than multiple DS0s?  For instance, if 
a customer had 10 DSOs and you want to provide the customer 
with the same functionality using a DS1, would a D-4 channel 
bank, or a digital PBX be required in order to provide equivalent 
service to the end user that has 10 DS0s?  If so, please provide the 
average cost of the equipment that would be required to provide 
that functional equivalency (that is, the channel bank, or the PBX 
or whatever would typically be required should you decide to 
serve the customer with a DS1 rather than multiple DS0s.) 
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Response: Momentum incorporates its objection to Interrogatory No. 15, 
supra.  We would not make the decision to serve a customer with 
a DS1 rather than multiple DS0s.  An example is a customer has 
purchased a digital PBX and wants to change their multiple DS0s 
to a Primary Rate Interface (PRI, DS1 equivalent).  The digital 
PBX would require a card to terminate the PRI. A PRI card could 
range from $1500-$2500. 
 

 

 
 

Provided by:               Peggy McKay 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 43: What cost of capital do you use in evaluating whether to offer a 

qualifying service in a particular geographic market and how is 
that cost of capital determined? 

 
 
Objection: Momentum incorporates its objections to Interrogatory No 15, 

supra and notes that the FCC’s TRO specifically contemplates 
the consideration of financial and related information of an 
efficient “model” competitor and not that of Momentum or any 
other particular competitor.   

Furthermore, it should be noted that the TRO mentions that one 
consideration of the economic impairment analysis is the cost of 
capital for the hypothetical “efficient entrant.”  Specifically, ¶520 
of the TRO states that the state “must consider all factors 
affecting the costs faced by a competitor providing local 
exchange service to the mass market.”  See also, TRO at ¶520.  
Accordingly, Momentum “cost of capital” used in evaluating 
whether to offer a qualifying service in a particular geographic 
market and the analysis in determining the cost of capital is not 
relevant or reasonably calculated to lead to the discovery of 
admissible evidence. 
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Provided by:                Scott Heald 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 44: With regard to the cost of capital you use in evaluating whether to 

provide a qualifying service in a particular geographic market, 
what are the individual components of that cost of capital, such as 
the debt-equity ratio, the cost of debt and the cost of equity? 

 
 
Objection: Momentum Business Solutions incorporates its objections to 

Interrogatory No15, supra and notes that the FCC’s TRO 
specifically contemplates the consideration of financial and 
related information of an efficient “model” competitor and not 
that of Momentum or any other particular competitor.   

Furthermore, it should be noted that the TRO mentions that one 
consideration of the economic impairment analysis is the cost of 
capital for the hypothetical “efficient entrant.”  Specifically, ¶520 
of the TRO states that the state “must consider all factors 
affecting the costs faced by a competitor providing local 
exchange service to the mass market.”  See also, TRO at ¶520.  
Accordingly, Momentum “cost of capital”, or the components 
thereof, used in evaluating whether to offer a qualifying service in 
a particular geographic market and the analysis in determining the 
cost of capital is not relevant or reasonably calculated to lead to 
the discovery of admissible evidence. 

 

 
Provided by:                Scott Heald 

 40



PUBLIC VERSION 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 45: In determining whether to offer a qualifying service in a 

particular geographic market, what time period do you typically 
use to evaluate that offer?  That is, do you use one year, five 
years, ten years, or some other time horizon over which to 
evaluate the project? 

 
 
Objection:  Momentum incorporates its objections to Interrogatory No. 15, 

supra and notes that the FCC’s TRO specifically contemplates 
the consideration of financial and related information of an 
efficient “model” competitor and not that of Momentum or any 
other particular competitor.   

Accordingly, Momentum determination of whether to offer a 
“qualifying service in a particular geographic market” and the 
time periods involved in such evaluation are irrelevant and not 
reasonably calculated to lead to the discovery of admissible 
evidence. 

 

Provided by:               Scott Heald 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 46: Provide your definition of sales expense as that term is used in 

your business. 
 
 
Response: Momentum’s definition of Sales Expense includes costs directly 

related to acquisition and maintenance of customer base 
(including sales employees and related costs, telemarketing costs, 
mailer costs, etc.) 
 
 
  

Provided by:                Scott Heald 
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 47: Based on the definition of sales expense in the foregoing 

Interrogatory, please state how you estimate sales expense when 
evaluating whether to offer a qualifying service in a particular 
geographic market? 

 
 
Objection: Momentum incorporates its objections to Interrogatory No. 15, 

supra and notes that the FCC’s TRO specifically contemplates 
the consideration of financial and related information of an 
efficient “model” competitor and not that of Momentum or any 
other particular competitor.   
 
 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 48: Provide your definition of general and administrative (G&A) 

costs as you use those terms in your business. 
 
 
Response:                    Definition of General and Administrative costs—costs not 

directly associated with the acquisition of customer base (i.e. 
non-sales costs). 
 

 

Provided by:                Scott Heald 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 49: Based on the definitions of G&A costs in the foregoing 

Interrogatory, please state how you estimate G&A expenses when 
evaluating whether to offer a qualifying service in a particular 
geographic market. 
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Objection: Momentum incorporates its objections to Interrogatory No. 15, 

supra and notes that the FCC’s TRO specifically contemplates the 
consideration of financial and related information of an efficient 
“model” competitor and not that of Momentum or any other 
particular competitor.   
 
 

 

Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 50: For each day since January 1, 2000, identify the number of 

individual hot cuts that BellSouth has performed for Momentum 
Business Solutions in each state in BellSouth’s region. 

 
 
Response: Upon information and belief, BellSouth is in possession of 

documents and other information requested in Interrogatory Nos. 
50 and 51.   Assuming BellSouth will provide such information 
and documentation to Momentum, Momentum will attempt 
confirm or deny the information contained in BellSouth's records. 
 
 
 

 

Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 51: For each individual hot cut identified in response to Interrogatory 

No. 50, state: 
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i. Whether the hot cut was coordinated or not; 
ii. If coordinated, whether the hot cut occurred as 
scheduled; 
iii. If the hot cut did not occur as scheduled, state 
whether this was due to a problem with BellSouth, 
Momentum, the end-user customer, or some third party, 
and describe with specificity the reason the hot cut did 
not occur as scheduled; 
iv. If there was a problem with the hot cut, state 
whether Momentum complained in writing to BellSouth 
or anyone else. 

 
Response: Upon information and belief, BellSouth is in possession of 

documents and other information requested in Interrogatory Nos. 
50 and 51.   Assuming BellSouth will provide such information 
and documentation to Momentum, Momentum will confirm or 
deny the information contained in BellSouth's records. 
 
 

 
Provided by:                Not Applicable 
 
 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 52: Does Momentum Business Solutions have a preferred process for 

performing batch hot cuts?  If the answer to this Interrogatory is 
in the affirmative, please describe this process with particularity 
and identify all documents that discuss, describe ort otherwise 
refer or relate to this preferred process. 

 
Response: Discovery in this case is continuing in nature and any response to 

this interrogatory is premature.   Momentum is in the process of 
formulating the case it will present before the Commission and 
has not formulated a response to this interrogatory at this early 
stage in the proceeding.  
 
 
 

 

Provided by:               Not Applicable
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 53: 

 
Does Momentum Business Solutions have a preferred process for 
performing individual hot cuts?  If the answer to this 
interrogatory is in the affirmative, please describe this process 
with particularity and identify all documents that discuss, 
describe, or otherwise refer or relate to this preferred process. 

 
 
Response: Momentum preferred process allows the provisioning of loops 

used for local service to be operationally and competitively 
neutral, making it the local service counterpart of “equal access” 
in the long-distance market.  This is a process that Momentum 
has generically referred to as “electronic loop provisioning” 
(“ELP”).  In this environment, consumers would be able to 
change their local carrier seamlessly, and no carrier would have 
an inordinate advantage in competing for a mass market 
customer’s business.  Implementation of such an electronic 
provisioning process would create permanent virtual circuits that 
could use software commands to shift loops from one carrier to 
another quickly and inexpensively, with no loss or degradation of 
service. 
 
 
 

 
 

Provided by:               Peggy McKay 

 
REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 54: 

 
State whether Momentum Business Solutions agrees that it jointly 
developed BellSouth’s process for individual hot cuts with 
BellSouth as set forth in the parties’ April 15, 2001 Memorandum 
of Understanding.  If Momentum Business Solutions does not 
agree, explain why and explain Momentum Business Solutions 
view of its involvement in the development of that process. 
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Response: Currently at this time Momentum does not offer hot-cuts.  

 

 

 
 

Provided by:                Peggy McKay 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 55: 

 
If Momentum Business Solutions has a preferred process for 
individual hot cuts that differs from BellSouth’s process, identify 
each specific step in Momentum Business Solutions process that 
differs from BellSouth’s process. 

 
 
Response: See response to Interrogatory No. 53, supra. 

 
 

 

Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 56: If Momentum Business Solutions has a preferred process for bulk 

hot cuts that differs from BellSouth’s process, identify each 
specific step in Momentum Business Solutions process that 
differs from BellSouth’s process. 

 
 
Response: In responding to this Interrogatory, Momentum assumes that 

BellSouth is referring to the batch hot cut process as defined in 
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BellSouth’s First Set of Interrogatories to Momentum.  
Accordingly, see response to Interrogatory No. 52. 
 
 

 
 

Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 57: Does Momentum Business Solutions have any estimates of what 

a typical individual hot cut should cost?  If the answer to this 
Interrogatory is in the affirmative, please provide that estimate, 
describe with particularity how that estimate was calculated, and 
identify all documents referring or relating to such estimates. 

 
 
Response: See response to Interrogatory No. 53, supra for Momentum 

preferred individual migration process.  Momentum does not 
have a specific rate at this time, but as a fully electronic solution, 
it should be no more expensive than a UNE-P or PIC change. 
 
 

 
 

Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 58: Does Momentum Business Solutions have any estimates of what 

a typical bulk hot cut should cost? If the answer to this 
Interrogatory is in the affirmative, please provide that estimate, 
describe with particularity how that estimate was calculated, and 
identify all documents referring or relating to such estimates. 
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Response: In responding to this Interrogatory, Momentum assumes that 

BellSouth is referring to a batch hot cut process as defined in 
BellSouth’s First Set of Interrogatories to Momentum.  That 
being the case, Momentum does not have a specific batch rate at 
this time.  However, guidance provided by the FCC suggests that 
it should be 1) based on TELRIC, TRO at ¶489, low cost, Id. at 
¶489, lower than current rates, Id. at ¶487, and comparable to 
UNE-P, Id. at ¶512, Footnote 1574.  See also response to 
Interrogatory No. 79,  infra.   

 

 

 
 

Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 59: What is the largest number of individual hot cuts that Momentum 

Business Solutions has requested in any individual central office 
in each of the nine BellSouth states on a single day?  In 
answering this Interrogatory, identify the central office for which 
the request was made, and the number of hot cuts that were 
requested.  State with specificity what the outcome was for each 
of the hot cuts in each of the central offices so described, if not 
provided in response to an earlier interrogatory. 

 
 
Response: The requested information is in the possession, custody and 

control of BellSouth.  Assuming BellSouth will provide such 
information and documentation to Momentum, Momentum will 
attempt to confirm or deny the information contained in 
BellSouth’s records. 
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Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 60: Does any ILEC in the BellSouth region have a batch hot cut 

process that is acceptable to Momentum or that Momentum 
believes is superior to BellSouth’s batch hot cut process?  If so, 
identify the ILEC and describe with particularity the ILEC’s 
batch hot cut process, specifying any differences between the 
ILEC’s batch hot cut process and BellSouth’s. 

 
 
Response: See Momentum’s response to Interrogatory No. 64, infra. 

 
 

 

Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 61: Does any ILEC in the BellSouth region have a cost for a batch 

hot cut process that is acceptable to Momentum?  If so, name the 
ILEC and provide the rate and the source of the rate. 

 
 
Response: Momentum incorporates its response to Interrogatory No.52 as if 

fully set forth.   

 

 
 

Provided by:               Not Applicable 
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 
 
Interrogatory 62: 

 
Does any ILEC in the BellSouth Region have an individual hot 
cut process that is acceptable to Momentum or that Momentum 
believes is superior to BellSouth’s individual hot cut process?  If 
so, identify the ILEC and describe with particularity the ILEC’s 
individual hot cut process, specifying any differences between the 
ILEC’s individual hot cut process and BellSouth’s. 

 
 
Response: No ILEC in the BellSouth Region has an individual hot cut 

process that is acceptable to Momentum. 
  

 
 

Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 63: Does any ILEC in the BellSouth region have a rate for an 

individual hot cut process that is acceptable to Momentum?  If so, 
name the ILEC and provide the rate and the source of the rate. 

 
 
Response: No ILEC has an acceptable rate for an individual hot cut process 

in BellSouth’s region.   
 
 

 
 

Provided by:               Not Applicable 
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 64: Does any ILEC outside the BellSouth region have a batch hot cut 

process that is acceptable to Momentum or that Momentum 
believes is superior to BellSouth’s batch hot cut process?  If so, 
identify the ILEC and describe with particularity the ILEC’s 
batch hot cut process, specifying any differences between the 
ILEC’s batch hot cut process and BellSouth’s. 

 
 
Response: ILECs have just begun to provide components or outlines of 

proposed batch processes in workshops throughout the country; 
therefore, Momentum does not have sufficient information to 
respond at this time.  However, previous project or bulk 
processes did have components that were superior to BellSouth’s 
process.  For example, upon information and belief, Momentum 
has heard that Verizon-NY and SBC have “bulk” provisioning 
processes and allow time specific migrations.  Further, Verizon 
has in place an electronic communications system which offers 
some advantages over manual phone calls or faxes. 
 
 

 
 

Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 65: Does any ILEC outside the BellSouth region have a rate for a 

batch hot cut process that is acceptable to Momentum?  If so, 
name the ILEC and provide the rate and the source of the rate. 

 
 
Response: Momentum incorporates its response to Interrogatory Nos. 52 and 

64 as if fully set forth.   
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Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 66: Does any ILEC outside the BellSouth region have an individual 

hot cut process that is acceptable to Momentum or that 
Momentum believes is superior to BellSouth’s individual hot cut 
process?  If so, identify the ILEC and describe with particularity 
the ILEC’s individual hot cut process, specifying any differences 
between the ILEC’s individual hot cut process and BellSouth’s. 

 
 
Response: Discovery in this case is continuing in nature and any response to 

this interrogatory is premature. Momentum is in the process of 
formulating the case it will present before the Commission and 
has not formulated a response to this interrogatory at this early 
stage in the proceeding.  
 
 
 

 

 

Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 67: Does any ILEC outside the BellSouth region have a rate for an 

individual hot cut process that is acceptable to Momentum?  If so, 
name the ILEC and provide the rate and the source of the rate. 
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Response: Discovery in this case is continuing in nature and any response to 
this interrogatory is premature. Momentum is in the process of 
formulating the case it will present before the Commission and 
has not formulated a response to this interrogatory at this early 
stage in the proceeding.  
 
 
 

 

Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 68: Does Momentum order coordinated or non-coordinated hot cuts? 
 
 
Response: No. 

 

 

 
 

Provided by:                Peggy McKay 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 69: Does Momentum use the CFA database? 

 
 
Response: No. 
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Provided by:                Peggy McKay 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 70: Identify every issue related to BellSouth’s hot cut process raised 

by Momentum at the Kentucky CLEC collaborative since 
October 2001. 

 
 
Response: Currently at this time Momentum does not offer hot-cuts.     

 

 

 

 
 

Provided by:               Peggy McKay 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 71: What is the appropriate volume of loops that you contend the 

Kentucky Public Service Commission should use in establishing 
a batch hot cut process consistent with FCC Rule 
51.319(d)(2)(ii)?  In answering this Interrogatory, please state all 
facts and identify all documents supporting this contention. 

 
 
Response: Momentum incorporates its response to Interrogatory No. 52 as if 

fully set forth.   

In addition, Momentum is currently without sufficient 
information to answer this interrogatory with an exact volume or 
number.  Furthermore, Momentum refers BellSouth to ¶489 of 
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the TRO and asserts that the appropriate volume of loops must 
meet the operational and economic models as defined by the FCC 
and the TRO.  In other words, the requisite volume of loops to 
meet the TRO and the FCC Rule cited above is that amount 
required to support demand created by the additional volume of 
customers added as a result of the implementation of the FCC’s 
TRO, and to ensure unconstrained future growth of competition 
post TRO implementation. 

 

 

 
Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 72: What is the appropriate process that you contend the Kentucky 

Public Service Commission should use in establishing a batch hot 
cut process consistent with FCC Rule 51.319(d)(2)(ii)?  In 
answering this Interrogatory, please state all facts and identify all 
documents supporting this contention. 

 
 
Response: Momentum incorporates its response to Interrogatory No. 52 as 

if fully set forth.  
 
 

Provided by:                  Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 73: If Momentum disagrees with BellSouth’s individual hot cut 

process, identify every step that Momentum contends is 
unnecessary and state with specificity why the step is 
unnecessary. 
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Response: See response to Interrogatory No. 53, supra. 

 
 

Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 74: If Momentum disagrees with BellSouth’s bulk hot cut process, 

identify every step that Momentum contends is unnecessary and 
state with specificity why the step is unnecessary. 

 
 
Response: Momentum disagrees with, at a minimum, the following aspects 

of BellSouth’s process, even as an interim batch process to be 
used in narrow, tailored circumstances: 
 
a. It does not appear to be a batch provisioning process, i.e. all 

the orders are not provisioned at the same time, or even on 
the same day. 

 
b. It does not permit time specific cuts. 
 
c. It does not allow coordinated cuts if a change of facilities is 

required. 
 
d. It does not allow after-business-hours cuts, which are 

necessary to meet customers need to have uninterrupted 
telephone phone service during business hours. 

 
e. There is no assurance that services requested by the CLEC to 

be migrated on the same “batch” order will in fact be worked 
on the same day, undermining significantly the ability of the 
CLEC to impact the quality and timing of the cut-over.  
Indeed, BellSouth appears to provision its batch orders no 
differently than its individual orders.  

 
f. There is no assurance that all of an individual customer’s 

lines will be cut on the same day, creating further customer 
satisfaction issues.  For example, BellSouth could create 
groups of lines to migrate that included some of one 

 56



PUBLIC VERSION 

customer’s lines and some of another customer’s lines but 
not all of either customer’s lines. 

 
g. BellSouth is unwilling to commit to the number of lines or 

customers it will provision per day. 
 
h. BellSouth’s process does not provide for any additional 

safeguards, such as real-time communication between the 
two companies during the conversion process, or a process 
for timely service restoration in the event of a problem.  

 
i. There are no cost savings to the CLEC from using this 

process. 
 
 

 
 

Provided by:               Peggy McKay 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 75: Identify by date, author and recipient every written complaint 

Momentum has made to BellSouth regarding BellSouth’s hot cut 
process since October 2001. 

 
 
Response: Currently at this time Momentum does not offer hot-cuts. 

 
 

 
Provided by:               Peggy McKay 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 76: How many unbundled loops does Momentum contend BellSouth 
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must provision per state per month to constitute sufficient volume 
to assess BellSouth’s hot cut process? 

 
 
Response: See response to Interrogatory No. 71, supra. 

 
 

Provided by:               Not Applicable 
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 77: What is the appropriate information that you contend the 

Kentucky Public Service Commission should consider in 
evaluating whether the ILEC is capable of migrating multiple 
lines served using unbundled local circuit switching to switches 
operated by a carrier other than the ILEC in a timely manner in 
establishing a batch hot cut process consistent with FCC Rule 
51.310(d)(2)(ii)?   In answering this Interrogatory, please state all 
facts and identify all documents supporting this contention. 

 
 
Response: The FCC’s TRO ¶512 and Footnote 1574 outlines the overall or 

high level criteria that the Kentucky Public Service Commission 
should consider when evaluating the question posed in 
Interrogatory No. 77. 
 
In addition to the above, discovery in this case is continuing in 
nature and the response to this interrogatory may evolve as 
Momentum formulates the case it will present before the 
Commission 
 
 

Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 78: What is the average completion interval metric for provision of 

high volumes of loops that you contend the Kentucky Public 
Service Commission should require in establishing a batch hot cut 
process consistent with FCC Rule 51.319(d)(2)(ii)?  In answering 
this Interrogatory, please state all facts and identify all documents 
supporting this contention. 

 
 
Response: The FCC’s TRO ¶512 and Footnote 1574 outlines the overall or 

high level criteria that the Kentucky Public Service Commission 
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should consider when evaluating the question posed in 
Interrogatory #78.  According to the FCC’s Rules and the TRO, 
the average completion interval metric for provision of high 
volumes of loops must be, at a minimum, equal to the order 
completion interval for UNE-P.   See, TRO ¶512, Footnote 1574.
 
In addition to the above, discovery in this case is continuing in 
nature and the response to this interrogatory may evolve as 
Momentum formulates the case it will present before the 
Commission.   
 
 

Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 79: What are the rates that you contend the Kentucky Public Service 

Commission should adopt inn establishing a batch hot cut process 
consistent with FCC Rule 51.319(d)(2)(ii)?  In answering this 
Interrogatory, please state all facts and identify all documents 
supporting this contention. 

 
 
Response: As indicated in the FCC Rule referenced above, rates must be set 

in accordance with the FCC UNE Pricing Rules.  Furthermore, 
pursuant to ¶470 of the TRO, rates must be sufficiently low to 
overcome “impairment” and to allow CLECs to overcome the 
economic barriers associated with the hot cut process.  See also 
response to Interrogatory No. 59, supra. 

 

 
Provided by:               Not Applicable 

 

 

REQUEST: BellSouth First Set of Interrogatories 
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DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 80: What are the appropriate product market(s) that you contend the 

Kentucky Public Service Commission should use in 
implementing FCC Rule 51.319(d)(2)(i)?  In answering this 
Interrogatory, please state all facts and identify all documents 
supporting this contention. 

 
 
Response:  Discovery in this case is continuing in nature and any response to 

this interrogatory is premature.  Momentum is in the process of 
formulating the case it will present before the Commission and 
has not formulated a response to this interrogatory at this early 
stage in the proceeding.  

 

 

 
Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 81: What are the appropriate geographic market(s) that you contend 

the Kentucky Public Service Commission should use in 
implementing FCC Rule 51.319(d)(2)(i)?  In answering this 
Interrogatory, please state all facts and identify all documents 
supporting this contention. 

 
 
Response: See response to Interrogatory No. 80. 

 

 

 

 
Provided by:               Not Applicable 
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REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 82: Do you contend that there are operational barriers within the 

meaning of FCC Rule 51.319(d)(2)(iii)(B)(2) that would support 
a finding that requesting telecommunications carriers are 
impaired without access to local circuit switching on an 
unbundled basis in a particular market?  If the answer to this 
Interrogatory is in the affirmative, describe with particularity each 
such operational barrier, and state all facts and identify all 
documents supporting your contention. 

 
 
Response: See response to Interrogatory No. 80. 

 

 

 
Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 83: Do you contend that there are economic barriers within the 

meaning of FCC Rule 51.319(d)(2)(iii)(B)(3) that would support 
a finding that requesting telecommunications carriers are 
impaired without access to local circuit switching on an 
unbundled basis in a particular market?  If the answer to this 
Interrogatory is in the affirmative, describe with particularity each 
such economic barrier, and state all facts and identify all 
documents supporting your contention. 

 
 
Response: See response to Interrogatory No. 80. 
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Provided by:               Not Applicable 

 

REQUEST: BellSouth First Set of Interrogatories 
 
DATED: November 24, 2003 (as referenced in Set Two, Question 28) 

 
Interrogatory 84: What is the maximum number of DS0 loops for each geographic 

market that you contend requesting telecommunications carriers 
can serve through unbundled switching when serving multilane 
end users at a single location that the Kentucky Public Service 
Commission should consider in establishing a “cutoff” consistent 
with FCC Rule 51.319(d)(2)(iii)(B)(4)?  In answering this 
Interrogatory, please state all facts and identify all documents 
supporting this contention. 

 
 
Response: See response to Interrogatory No. 80. 

 

 

 
Provided by:               Not Applicable 

Respectfully submitted this 18th day of December, 2003. 

 Respectfully submitted, 
 
 
 
 _______/s/_____________________ 
David Benck      C. Kent Hatfield 
Vice President & General Counsel   Douglas F. Brent 
MOMENTUM BUSINESS SOLUTIONS, INC.  STOLL, KEENON & PARK, LLP 
2700 Corporate Drive, Suite 200   2650 AEGON Center 
Birmingham, AL 35242    400 West Market Street 
 Louisville, Kentucky  40202 
 (502) 568-9100 
 

   
Attorneys for Momentum Business Solutions 
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CERTIFICATE OF SERVICE 
 

 I hereby certify that the electronic version of this filing made with the Commission this 
18th day of December is a true and accurate copy of the documents attached hereto in paper form.  
This version was transmitted to the Commission for forwarding to those persons receiving 
electronic notices from the Commission in this case.   

 
        /s/     
      Douglas F. Brent 
 
James T. Meister 
ALLTEL Kentucky, Inc. 
Kentucky ALLTEL, Inc. 
ALLTEL Communications, Inc. 
 
james.t.meister@alltel.com 
 

Hon. Ann Louise Cheuvront 
Office of the Attorney General 
Utility & Rate Intervention Division 
 
ann.cheuvront@law.state.ky.us  

BellSouth Telecommunications, Inc. 
 
BellSouthKY.CaseFiling@BellSouth.com  

Cincinnati Bell 
jouett.Kinney@cinbell.com 
mark.romito@cinbell.com 
pat.rupich@cinbell.com 
 

Competitive Carriers of the South, Inc. 
 
glsharp@comcast.net 
tonykey@att.com 
hwalker@boultcummings.com 
 

Kennard Woods 
Senior Attorney 
MCI WorldCom Communications 
 
ken.woods@mci.com  
 

Wanda Montano 
Vice President, Regulatory & Industry 
US LEC Communications 
 
wmontano@uslec.com   
 

Kentucky Cable Telecommunications 
Association 
P.O. Box 415 
Burkesville, KY  42717 
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Jonathan N. Amlung 
Counsel for: 
SouthEast Telephone, Inc. 
 
Jonathon@amlung.com  

Charles (Gene) Watkins 
Senior Counsel  
Diecca Communications, Inc 
  d/b/a Covad Communications 
 
gwatkins@covad.com 
 
jbell@covad.com  

AT&T Communications of the 
  South Central States 
 
rossbain@att.com 
soniadaniels@att.com 
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